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Scale of Gifts Needed to Raise $4,000,000 for NDCL

 Number of Gifts Needed In the Range Of Totaling

 1 $750,000 $ 750,000

 2  250,000 500,000

 5    100,000 500,000

 8     50,000 400,000

__________ __________  _________ _________

 16 Advance Gifts  $2,150,000

 15 $25,000 $ 375,000

 20   15,000 300,000

 25    10,000 250,000

__________ __________  _________ _________

 60 Major Gifts  $ 925,000

 35  $  7,500 $ 262,500

 50      5,000 250,000

 80         3,000 240,000

__________ __________  _________ _________

 165 Special Gifts              $  752,500

 125 $    1,000 $ 125,000

 500 below  1,000   47,500

__________ __________  _________ _________

 625 General Gifts  $  172,500

 866 Gifts Grand Total $4,000,000

Voices
TERRY AND DEBORAH FELLER
Our daughters, Molly ’06 and Meghan ’03, recently graduated from 

NDCL and Maureen ’11 is currently a freshman. There is no doubt that 

NDCL prepares students for the future. We are pleased with the way 

our daughters have excelled in college and know that their outlook on 

the world has been shaped by their years at NDCL.  

The capital campaign and subsequent construction phases should 

be considered a teaching opportunity for our children — maybe not 

the nuts and bolts of the campaign, but the philosophy and thought 

process of the endeavor. It will encourage ownership of the school 

— its mission, vision and core values. 

It is always amazing what our students can accomplish. Our hope 

is that students of NDCL will fully appreciate the sacrifi ces of their 

families, faculty and staff in making their high school years so 

fulfi lling. We look forward to the growth of the NDCL community.

Voices
SEAN AND MARY CLARK
Our oldest child Maggie ’10 is a sophomore at NDCL. Because 

we relocated from Chicago, we had no previous affi liation with 

NDCL. In choosing a high school, we simply visited schools that 

interested Maggie and made decisions based on our impressions. 

We really liked NDCL because of its solid academics, beautiful 

campus, co-ed interaction and “hometown” high school feeling. 

There is a well-grounded sense of respect between students and 

faculty: the students choose to accept the values of the school, 

and the adults seek to guide them. In the end, it provides a posi-

tive, dynamic and respectful learning environment. 

Having just been through a major capital campaign at our parish, 

we well know what it means to make a commitment to a capital 

campaign, and the large and positive impact it can have on a 

community. There are simply points in time when we are called 

upon to support the future needs of the larger community — not 

just our own current needs. We now have an opportunity to con-

tribute to something bigger than ourselves. We will be role models 

to current students on how to be leaders and move NDCL forward 

as we work together! 

TERRY AND DEBORAH FELLER
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Share Plan (Three-year Pledge Period)

 Total Gift Value Initial Payment Annual Semi-Annual Quarterly 

 $250,000 $25,000 $75,000 $37,500 $18,750 

 $100,000 $10,000 $30,000 $15,000 $ 7,500 

 $50,000 $ 5,000 $15,000 $ 7,500 $ 3,750 

 $25,000 $ 2,500 $ 7,500 $ 3,750 $ 1,875 

 $15,000 $ 1,500 $ 4,500 $ 2,250 $ 1,125 

 $10,000 $ 1,000 $ 3,000 $ 1,500 $  750 

 $5,000 $  500 $ 1,500 $  750 $  375 

 $3,000 $  300 $   900 $  450 $  225 

 $1,000 $  100 $   300 $  150 $   75 

Voices
Major Named Gift Opportunities

Named Endowed Scholarships

Tennis Court area(s)

Performing Arts area 

Athletic Center Complex (all)

Athletic Center Lobby

Athletic Center (Large Room)

Special Notes on Giving / Gift Acceptance Policy

Your campaign contribution to Notre Dame-Cathedral Latin School 

is greatly appreciated. Gifts may be directed toward any of the 

campaign’s fi ve designated priorities. However, unrestricted gifts 

are most welcome and provide NDCL with the fi scal fl exibility needed 

to address all priorities in a timely manner. All contributions are 

tax-deductible for federal income tax purposes.

Campaign gifts can be made in a variety of ways. Outright gifts of cash 

and stock transfers are most common and useful (appreciated securities 

can offer signifi cant tax advantages). In addition, gifts of life insurance, 

annuities, real estate - or a combination of these - are welcome. 

NDCL will also consider contributions of professional expertise, 

building materials, labor, and other in-kind gifts. Donors are encour-

aged to contact NDCL to discuss in-kind offers at the earliest possible 

opportunity. NDCL reserves the right to decide whether to accept 

such offers.

Phase I of this campaign will conclude on June 30, 2009. This phase 

has a three-year pledge period, however, special payment arrange-

ments may be made. Before making a commitment, please consult 

your fi nancial or tax advisor.

All accepted gifts will be appropriately recognized in NDCL’s 

publications, unless otherwise requested by the donor(s). If you 

have any questions, please contact NDCL’s Offi ce of Advancement 

at ndcladvancement@ndcl.org or at 1.888.214.8109 x264.

SKIP AND JOANN DROZIN
We are proud NDCL parents and we believe that sending our 

sons to NDCL is one of the best decisions we’ve made.  Kevin 

’06 attends Bucknell University, Anthony ’10 is currently a 

sophomore and Austin, a sixth grader at Notre Dame 

Elementary, looks forward to his high school years as well.

 NDCL is a fi ne balance of a nurturing environment with a 

clear focus on academic excellence and college prep. The 

students and families, faculty and administration, atmosphere, 

opportunities, and athletic programs are exceptional. 

Over the years, we have had the privilege of observing 

the transformation of many students from innocent, and 

sometimes, confused and insecure freshmen into confi dent, 

mature, self-sacrifi cing seniors ready to face life’s challenges. 

We have come in contact with students from many high 

schools, but there seems to be an aura about NDCL graduates 

in their manner and approach to life. The athletic program 

at NDCL provides students with lifelong lessons to help 

them succeed not only on the playing fi eld but in any of life’s 

endeavors.

 This capital campaign will benefi t students and will continue 

to draw young men and women to this quality Catholic 

school distinguished by its history, tradition and excellence.
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